Negotiating the Purchase of
SaaS Company Assets: Key
Problems to Consider in Any
Deal

If you are like many SaaS companies I see, if you are
approached with an asset purchase that interests you, you will
be in a hurry to get the deal closed. However, before you
move forward, you should want to give the deal serious

consideration. What are some of the concerns you should
have? The Silicon Valley Software Law Blog addresses these
issues in the following blog

post:http://www.siliconvalleysoftwarelaw.com/negotiating-the-p
urchase-of-saas-company-assets-key-problems-to-anticipate-in-
any-deal/
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